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Fred Light 
of Nashua Video Tours and Real Estate Photography 

will present 

Video and Photography for Real Estate Investors 
 

 How professional photography can create more interest in your property, how it can make 
your listing stand out online, where virtually ALL buyers begin their search, and how it can 
actually change the perceived value of a property. 

 

 How to take better quality photographs of your property. 
 

 How drones and aerial photography can elevate your property to another level.  How the 
new laws and FAA regulations pertain to using drones to help sell real estate. 

 

 How video can take your marketing to another level, creating additional interest and an emo-
tional attachment to your house before a buyer even sets foot in the door. 

 

The Jobs are Where the Apartments Aren’t: 
Demographics and geography challenge renters in the Granite State 

 

By Jane Law, NH Finance Housing Authority 

Next NHREIA Meeting 
 

6:30 PM, Wed. 3/8/17  
 

Best Western Exec. Ct. 
13500 South Willow St. 

Manchester 
 

Free for members; $20 
for not-yet-members 

Young and old New 
Hampshire residents (about 
66,300 of them) are spending 
too much of their household 
income on rent. The median 
monthly rental cost for two-
bedroom units has 
consistently increased, 
including a 12 percent spike 
in the last three years. Half of 
all households in rental units 
earn less than $40,800 per 
year, meaning they can’t 
afford almost 70 percent of 
market rate units in New 
Hampshire. This dynamic, 
coupled with the low 
statewide rental vacancy rate 
of 1.5 percent, creates an 

extreme demand for 
affordable units at the low 
end of the market that isn’t 

met by current rental housing 
stock. The impact is felt by 
low- to moderate-income 
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renters who pay a greater 
percent of their income on 
housing costs. 
 
There has been some renter 
household income growth in 
the last few years, but it has 
not been keeping pace with 
the rising tide of rental costs. 
A renter would have to earn 
124 percent of the median 
income, or more than 
$46,000 a year, to be able to 
afford the statewide median 
cost of a typical two-bedroom 
apartment with utilities. As 
New Hampshire ages, shifting 
demographics can increase 
pent-up demand at the low 
end of the market, causing 
young professionals and down
-sizing seniors to compete for 
already scarce units in their 
price range. 
 
New Hampshire also has the 
highest levels of student debt 
in the United States, with an 

 average of $36,100 per 
graduating student. Student 
debt, job quality, and high 
rental costs make it difficult 
for a young professional to 
save for a down payment and 
improve their situation 
through ownership. The 
disjointed rental supply can 
force young professionals to 
continue living with their 
parents, gravitate towards the 
Boston labor market, or leave 
the state entirely. One 
example is Tyler Carignan, a 
lifelong New Hampshire 
resident who left the state in 
2016 for the Massachusetts 
labor market. 
 
“It just seems like most of the 
good opportunities for young 
professionals are located in or 
near major cities,” the 26-
year-old said. 
 
Northwest vs. Southeast 
housing inventory 

The counties closest to the 
Boston labor market 
(Hillsborough, Merrimack, 
Strafford, and Rockingham) 
demonstrate the highest rents 
in the state. Holding 77 
percent of the state’s rental 
units, these four counties 
have significantly lower rental 
availability when compared to 
other parts of the state, and 
the concentrated demand 
drives rental costs up further. 
 
Rental costs are misaligned 
with wages in concentric 
regions beyond the commute 
to the Boston labor market. 
Towns in Grafton County, 
like Bristol, don’t necessarily 
generate incomes that support 
the expensive rental market. 
Bristol’s largest percentage of 
rental households earn 
between $20,000 and 
$34,999 a year, with two out 
of three households in that 
threshold paying more than 
30 percent of their incomes 
on rent alone. At the same 

time, most of the counties in 
the north and west saw no 
increase in rental cost in 
2016, and have higher rental 
availability although even in 
those counties it’s a 
landlord’s market. 
 
If you rent in northern or 
western New Hampshire, the 
apartments are where the jobs 
aren’t. 

 
Affordable housing will be a 
keystone issue in economic 
resurgence. Given New 
Hampshire’s low 
unemployment rate, business 
development generates a 
demand for labor that can be 
met if workers have an 
affordable place to live. As 
the rental shortage comes to a 
head, recovery may be 
signaled by millennials buying 
homes and freeing up rental 
units at the low end of the 
market—if they have the 
ability to save for a down 
payment. 
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Hard Money 
 

Non-owner Occupied Flips/Rehabs 
Commercial Acquisition • Multi – family 

 

EVERY DEAL IS DIFFERENT – TALK TO US!! 

Real Estate Development Company specializing in hotels 
and resorts as well as office parks and shopping centers.  

 
 

Dennis Prue 
603-559-2100 

www.oplhotels.com 
 

  

A heating fuel technology 

management service  
 

www.heatoracle.com 

Greg Hovagim — gregory.hovagim@heatoracle.com 
 

Louis Trebaol — louis.trebaol@heatoracle.com 

Basic Tech Tools You Need to Know to be a Real Estate Investor in Today’s Market  
 

By Lex Levinrad 

 

 Make sure you know how 
to white list emails so you 
don’t miss important 
emails 

 

 Know how to get emails on 
your phone  

 

 Sync your emails from your 
mobile device and your 
laptop/desktop so you read 
them only once 

 

 Invest in an ADF PDF 
Scanner, that can scan at 
least 20 pages (like a real 
estate contract) 

 

 Have an email signature 
and adjust your email 
settings to add your first 
and last name 

 

 Know how to use a service 
like Docusign to sign and 
complete documents 

without a printer 
 

 Know how to transfer 
photos from your smart 
phone to your PC 

 

 Know how to upload these 
photos to sites like 
Craigslist, your website etc 
from your phone 

 

 Know how to send a wire 
to a title company from 
your laptop or desktop 

 

 Have a service for 
following up on missed 
calls and voicemails if you 

By the Numbers 

Compiled By Matt Lefebrve of Elm Grove Realty 
 

Manchester area 2+ units 

 

# Sold: 

2015: 240 multi-families sold 

2016: 258 multi-families sold 

 

Median Price: 

2015: $219,000 

2016: $231,500 

cannot answer your phone 
 

 Use a file sharing service 
like Google Drive, 
Dropbox or One drive – 
save all docs in the cloud 

 

 Check your email as often 
as you can so you don’t 
miss anything (a few times 
a day or more) 

 

 Know how to use apps like 
Trulia, Realtor.com, 
Homesnap and Zillow on 
your phone 

 

 Google “Real Estate Apps” 
and “Real Estate Websites” 
to keep up with change 

 
Lex Levinrad has been a full time 
real estate investor since 2003. 
Lex has purchased and rehabbed, 
wholesaled, fixed, flipped and 
rented more than 500 houses. Lex 
is an active real estate investor 
and wholesales 10 to 20 houses 
every single month. Lex also fixes 
and flips properties as well as 
manages a large portfolio of 
rental properties.  
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You can dress up a room without furniture, by adding accent 
pieces, such as artwork, floor plants and area rugs.  

   - Brenda Douglas, Staged Works 

My investor clients like to ask 
about qualifying for the real 
estate professional status, 
which allows the deductibility 
of passive losses against 
ordinary income on tax 
return without limits. There 
is much confusion 
surrounding the real 
estate professional 
status, especially in 
what can and cannot 
count toward the 
hour requirement. 

To meet the real 
estate professional 
status requirements, 
you must work at least 750 
hours in a real estate trade or 
business, and more than half 
of your annual working hours 

must be in that real estate 
trade or business (if you work 
a full-time job, you won’t 
qualify as a real estate 
professional because you’d 
have to work more hours in 
your real estate business than 

you do at your job for the 
year). After that, you must 
prove that you materially 
participated in your rental 

activities, but this discussion 
in beyond the scope of this 
article. 

After I tell clients about the 
750-hour requirement, the 
next logical question is, 
“What qualifies?” Often there 
is a discussion of whether or 
not research and education 
hours qualify because those 
hours, in the client’s eyes, are 
essential for the growth of 
their business. 

At the end of June 2015, we 
received some guidance in 
terms of research hours. A 
tax court case, Padilla vs. 
Commissioner of Internal 
Revenue, determined that 
hours spent researching new 
listings, such as existing 
rentals and foreclosures, are 
investment activities in 
nature, meaning that you 
cannot count these hours 

toward the 750-hour 
requirement. Additionally, 
the case inherently highlights 
the importance of keeping 
accurate hour logs separate of 
other business activities and 
being able to substantiate the 
recorded hours. 

More importantly, the case 
provides the IRS with ammo 
to stipulate that if your 
properties are managed by a 
property manager, you are 
likely not going to meet the 
750-hour requirement. 
 
Please see a real estate savvy 
CPA or tax accountant prior 
to taking on a more aggressive 
tax position. You don’t want 
to be caught with a huge back
-tax bill that includes 
penalties and interest.  

What Investors Should Know About Qualifying as a Real Estate Professional  

for Tax Purposes  

By Brendon Hall 


